
REAL ESTATE ALERT: May 17, 2006, 5 Marine View Plaza, Suite 301, Hoboken NJ 07030. 201-659-1700

Highcross Closes Second Fund
Highcross Group of Newbury, England, has closed its sec-

ond U.K. opportunity fund with 325 million British pounds
($611 million) of equity, 25 million pounds more than
expected. Highcross Regional UK Partners 2 targets an 18%
return, primarily through acquisitions of office and indus-
trial properties in secondary U.K. markets. The fund was
backed primarily by U.S. endowments and foundations.
Presidio Partners was the placement agent.

An Angelo Gordon partnership fieldedclose to 20 first-round bids for a port-folio of office buildings in metropoli-tan Los Angeles and San Diego. Someof the bids were for the entire 1.1 mil-lion-square-foot package, while otherswere for individual buildings. Theportfolio is expected to fetch about$225 million, which would provide aninitial yield of about 6% and a stabi-lized yield of 7.5%. Eastdil Secured isthe broker. Angelo Gordon’s AG RealtyFund 5 and operating partner ShidlerGroup acquired the portfolio in 2004from Arden Realty for $142.7 million.
Meanwhile, Louis Friedel has joinedAngelo Gordon’s Los Angeles office as
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Welch Leaves as Cushman’s Brokerage ChiefTim Welch has stepped down as head of investment sales at Cushman & Wakefield.

Welch, an executive managing director based in New York, oversaw property

sales of all types for five years. He left earlier this month to pursue other oppor-

tunities.
Cushman has replaced Welch with two of its veteran brokers. Stephen G.

Jones and Keith Misner were named as co-heads of the U.S. capital markets

investment-sales division, which has 125 members in 25 offices nationwide.

Jones, an executive managing director, joined the division in 1991 and has

represented some of Cushman’s biggest clients. Last year, he oversaw the $1.7

billion sale of the office building at 200 Park Avenue in Midtown Manhattan for

Metropolitan Life. He also handled the $1.8 billion sale of a 16-property portfo-

lio on behalf of MetLife in 2002.Misner, a senior managing director, has overseen Cushman’s 42-member 
See WELCH on Page 4Brokers Vie for Office Listing in Suburban LAJ.P. Morgan Investment Management is paving the way to market a suburban

Los Angeles office tower valued at up to $200 million.
The institutional advisor has sought marketing proposals from several bro-

kerages for the 533,000-square-foot Glendale Plaza, at 655 North Central

Avenue in Glendale. Firms in the running include Cushman & Wakefield, Eastdil

Secured and CB Richard Ellis, which brokered the property the last time it trad-

ed.
The building’s value is estimated at up to $375/sf. That would eclipse the

record $349 per-foot price in the city.Glendale Plaza is nearly fully occupied. Asking rents are $30/sf. Tenants include

California’s State Compensation Insurance Fund, which last year increased its space

by 22,000 sf, to 171,000 sf. Unum Provident, which has been a tenant in the build-

ing since it opened in 1999, renewed its lease two years ago through 2012 at an
See BROKERS on Page 10Holliday Targeting Manhattan Office ListingsHolliday Fenoglio Fowler wants to build a presence as a broker of Manhattan

office buildings.
Co-founder John Fowler, who previously led the company’s successful forays

into Chicago and Boston, is now going to try to stake a claim in the nation’s

biggest office market. “We sold an awful lot of towers in Chicago and Boston,”

Fowler said. “There is no reason that we can’t do it in New York.”
Holliday will have its hands full trying to break into the hyper-competitive

New York market. Three brokerages dominate large office trades in Manhattan

— CB Richard Ellis, Cushman & Wakefield and Eastdil Secured. They accounted for

a whopping 86.4% of the $9.5 billion of sales last year, according to Real Estate

Alert’s Deal Database, which tracks sales of $25 million or more.
Fowler plans to employ the same strategy he used when he relocated to

Chicago two years ago. That means adding sales and finance positions, while See HOLLIDAY on Page 9
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